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Dear Shareholder,

This year, 2017, is the last year in our 2015-2017 
transformation plan.
In a context marked by the sharp contraction in 
oil investments, government crises in Latin America 
and general pressure on prices, we are delivering 
the results announced and on schedule.

The performance of our high-voltage underwater 
business – up by around 40% thanks to the 
commencement of the delivery of major projects 
booked in the past three years – has buoyed our 
organic growth and our operational margin at 6%.
The savings delivered by strategic initiatives 
have offset cost inflation. 
We are ending this first half with a net income up 
sharply, further improved by the increase in the 
price of copper, working capital requirement 
under better control, debt at the expected level 
and part of the balance sheet refinanced under 
excellent conditions.

For the second half, our order book points to a level 
of business and performance outstripping the 
second half of 2016.
We will be concentrating on the best possible 
execution of orders and the completion of our 
current cost-cutting programs. 

Performance improvement actions will be continued, 
unit-by-unit. But the aim is also to renew with 
profitable growth in three specific areas:

•  High-voltage underwater projects by strengthening 
our production and installation resources to 
keep pace with the global market’s growth. 
This explains our investments in Japan and  
the United States (see p4).

•  Industrial clients, especially those involved in 

the energy transition and sustainable mobility 
for whom we provide innovative, profitable 
and often exclusive solutions.

•  Data consumers, especially the end-users  
of data centers such as Google and Amazon, 
by providing them with solutions tailored to 
big data. A new entity, Nexans Data Centers 
Solutions, has been created to handle this 
massive market (see p3).

Additionally, we are working on our strategic 
plan for 2018-2022, which we will unveil at the 
end of the year. 

Thank you, Dear Shareholder, for the interest  
I am sure you will show it, just as I thank our  
employees who have contributed to its preparation.

Arnaud Poupart-Lafarge 
Chief Operating Officer                       
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H1 2017 RESULTS

UPTURN IN ORGANIC GROWTH 
Sales total €3.2 billion. Organic growth 
2.4% and 4.6% excluding oil & gas,  
with certain significant trend differences.

•   On the energy infrastructure and 
data market (37% of sales), the organic 
growth is 8.7% and the operating margin 
7.7%, compared with 6.6% in H1 2016, 
driven by the buoyant high-voltage  
underwater market (+ 38.8%), the  
sustained performance of onshore  
high-voltage (+ 16%), and telecommunication 
equipment (+ 12.5%).  
Distribution cable sales to energy operators 
(- 9.7%) have started to recover in Europe: 
the order book points to improved  
business in the second half.

•   For Industry (22% of sales, 65% in 
transportation, 20% in energy and mining 
resources), the strong trend for automotive 
harness, aeronautical, railroad, wind turbine 
and industrial robotics industries offsets the 
almost 40% contraction in Oil & Gas sales.  
Sales have shifted downwards on an organic 
level by 0.7% with an unchanged operating 
margin at 5.7%. 

•   On the construction market  
(28% of sales), sales were down 3.2%  
on an organic level but with energy 
cables remaining virtually unchanged 
(- 0,4%), and an 11.4% contraction in LAN 
equipment for private communication 
networks, which had benefited from major 
projects in H1 2016. The pressure on 
prices is significant in these two segments. 
The operating margin comes to 5%.  
The outlook is better for the second half.

STABLE OPERATING INCOME 

•   The operating margin is up from €135  
to €140 million, that is a margin rate  
of 6% on sales at constant metal prices, 
which is comparable to H1 2016 (5.9%).

•   Strategic initiatives contributed €43 million 
to the performance, of which €15 million 
from savings on fixed costs, €12 million 
on variable costs and €16 million from 
market leadership actions.  
The savings offset the cost/price scissor 
effect which topped €44 million.

NET INCOME UP SHARPLY
•   Restructuring costs came to €20 million 

and the financial expense was €36 million.

•   The net income (Group share) came to 
€91 million compared with €30 million  
for H1 2016. This includes a positive 
inventory- tool effect for €40 million  
attributable to the increase of copper 
prices and €34 million tax.

BALANCE SHEET AND LIQUIDITY 
MANAGEMENT
•   The working capital requirement equated 

to 14.2% of sales, up by just 0.5 point 
despite the sharp increase in copper prices.

•   The net debt ratio held steady at 29%. 
The net debt came to €423 million after 
payment of €22 million in dividends, €11 
million for the buyback of treasury stock 
and €12 million for acquisitions. 

•   At the end of March, Nexans issued  
a €200 million bond with an interest rate 
of 2.75% maturing at seven years, and 
reimbursed on maturity a €350 million 
loan with an interest rate of 5.75%.

> Upturn in organic growth 
> Stable operational income and net income up sharply 
> Balance sheet and liquidity management

(1) At constant metal prices 
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MARKETS & SOLUTIONS 

WORLD
UNDERWATER OPERATION

A new framework  
agreement with BP
This turnkey five-year agreement reinforces 
the partnership that was started with BP 
in 2002. It involves the development of 
umbilical and direct heating (DEH) systems, 
auxiliary equipment and after-sales services. 

This agreement strengthens Nexans’ position 
in the Oil & Gas sector as the main strategic 
supplier of underwater cable systems.  

WORLD
DATA CENTERS

Nexans introduces Nexans 
Data Center Solutions (NDS)

Based in North America, the new Nexans 
Data Center Solutions global entity  
will provide Internet and cloud services giants 
with robust and open-ended connected  
technology services and solutions for their data 
centers. The challenge is to be able to rapidly 
increase the capacity of the infrastructure to 
absorb the exponential growth in data from 
the Internet of Things, robotics, self-driving 
vehicles, etc..

GERMANY
RENEWABLE ENERGY 

A e100 million contract  
to repatriate production  
from the DolWin6 offshore 
wind farm
Two 90 km high-voltage direct current (HVDC) 
cables will transport up to 900 MW for 
TenneT. This contract includes power cables, 
fiberoptic cable for data transfer, the  
necessary accessories and installation  
for commissioning slated for 2023.

FRANCE
ELECTRIC MOBILITY 

Ardenne-Métropole 
chooses Nexans
Nexans will provide 149 charging stations 
for the 61 municipalities that make up the 
greater Ardenne-Métropole region. 
They will include dynamic load management 
and be connected to a car sharing website 
including services operated with the Clem’ 
start-up.

NEXANS  
FOUNDATION
RENEWABLE ENERGY

For fair access  
to electrical power
The Nexans Foundation will support  
19 new projects in 16 countries  
in 2017: training in the electricity and 
energy trades, installation and maintenance 
of photovoltaic solar panels, supply  
of solar pumps, etc.

To find out more, log onto  
www.fondationnexans.com to read 
the Foundation’s 2016 Activity Report.

NORWAY
RENEWABLE ENERGY 

Nexans equips Europe’s 
largest onshore wind  
farm project
Norway is set to double its wind power  
production with the 1 GW Fosen Vind project.
Linka AS selected Nexans to equip Roan, 
the first of the planned wind farms with 
71 turbines and a capacity of 255 MW. 
Nexans will deliver 200 km of TSLF 36 kV 
underground cables to interconnect the turbines 
and transport the power to the grid.
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http://www.fondationnexans.com/en/
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https://www.facebook.com/FondationNexans/?hc_ref=ARQzTOeiWz05i2WP-LAWVi13Q85H0aBNZEQd1qafX9q9xn2_8nAddf6gE_H_VeSloVU&fref=nf
https://twitter.com/search?q=Nexans%20fondation&src=typd&lang=fr
http://www.nexans.com/eservice/DirectToPublication.nx?publicationId=-35650&CZ=Corporate&language=en&obsOrigin=BOOKMARK
http://www.nexans.com/eservice/DirectToPublication.nx?publicationId=-35864&CZ=Corporate&language=en&obsOrigin=BOOKMARK
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UNDERWATER HIGH-VOLTAGE
High-voltage underwater connections are 
among the most efficient infrastructure  
to transport hydro, wind or solar energy  
with the least loss to where it is consumed.

Nexans raises its stake  
to 100% in NVC in Japan… 
Nexans has acquired full ownership of its 
NVC high-voltage production subsidiary. 
Created in 2006, NVC has contributed  
to several major projects including Hainan 1
linking the island of Hainan to southern 
China, and Strait of Belle Isle between 
Newfoundland and the Labrador Peninsula 
in Canada.

…begins construction of 
a new cable laying vessel…
Designed to lay high-voltage underwater cables, 
this vessel with its cutting-edge technology 
will help countries make the best possible 

use of renewable energy. Its unwinding platform 
with a capacity of 10,000 metric tons and 
its advanced equipment will allow it to conduct 
the most complex operations in deep water 
or inshore. Alongside the CLV Nexans Skagerrak, 
this new vessel will strengthen the Group’s lead 
on the rapidly growing market for high-voltage 
underwater cable laying.

…and is acquiring new  
capacity in the United States 
Nexans is investing in the production of 
high-voltage underwater cables at its Goose 
Creek, South Carolina, plant. The aim is to 
enable it to participate in major projects 
in northwest United States and Canada 
around 2020-2025.

ELECTRIC MOBILITY 
Electric vehicles could account for one 
third of the world’s vehicle fleet by 20401. 
Nexans is developing its businesses across 
the entire electric mobility value chain: from 
the production of automotive harnesses to 
distribution infrastructure and smart charging 
stations for smart cities, which allow the best 
possible use of renewable energy.

Nexans ups its position  
in G2mobility
In 2016, the Group formed an industrial 
and commercial partnership with a start-up 
specialized in smart charging stations and 
has confirmed its commitment by acquiring 
the shares owned by Innovacom. 

SOLAR ENERGY

A photovoltaic plant 
for Liban Cables
The Beirut subsidiary has replaced a diesel 
generator with a 600 kW solar installation, 
which will avoid the emission of 750 metric 
tons of greenhouse gases a year. This facility 
is one of the largest renewable energy projects 
in Lebanon.

ENERGY TRANSITION: NEXANS INVESTS

New cutting-edge cable-laying vessel

The NVC plant in Tokyo Bay

Solar panels on the roof of Liban Cables

(1)   Bloomberg New Energy Finance, 
Electric Vehicle Outlook 2017

Publication Manager: Michel Gédéon / Editor-in-chief: Angéline Afanoukoé – October 2017 
Photo credits: TenneT, Nexans, Liban Cables, DR
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Stay connected  
Log onto www.nexans.com 
to watch the video of the 
first-half 2017 results

Diary
November 7, 2017 
Third-quarter 2017 financial 
information

Join the Shareholder E-Club 
Enjoy access to reports, video interviews 
and email alerts about Nexans news.  
It costs nothing to join and membership  
is obligation-free. You simply need to  
own at least one Nexans share and  
have a valid email address.
www.eclub.nexans.com

Nexans share Euronext 
Paris Compartment A

• Share capital: e 43,474,897
• Par value: 1e 
• ISIN code: FR0000044448 
• Deferred settlement service 
• SBF 120 index
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